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Script for Personally Inviting Friends and Fans To Your 
Free Teleseminar / Webinar OR to Consider a Strategy 

Session 
 
A phone call to people you want to personally invite will usually be the 

most effective option.  However, if this has to be done through an 
email, that’s fine too.  It’s just that most people more easily skip and 

miss emails than voicemail messages. 
 

Also, if you are calling on the phone and have to leave a message, I 

DON’T recommend you share the information and reason you’re calling 
on the voicemail.  I much prefer that you say “Hey Name, could you 

give me a quick call back?  There’s something I want to run by you.” 
 

This creates curiosity and will likely get you a call back much sooner! 
 

OK, here is the general script for a personal invite: 
 

“Hi Name, 
 

It’s so good to connect and chat with you (whatever personal 

niceties are appropriate here). 

 

Listen, I’m calling for a particular reason.  On (date),  I’m offering a 

completely Free Webinar called (title). 

 

The Webinar is going to teach (target market) tools and strategies 

to (solution they desperately desire). It’s really info-packed. 

 

I’m reaching out to you for two reasons. 
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1. I had wanted to invite you to attend the webinar.  I know how 

tough it can be to (problem you know they’re having), and I 

thought this might give you not only some needed inspiration, but 

some action-able tools to (solution you know they desire).  Does 

that sound of interest to you?  Then let’s get you registered at (opt-

in page URL). 

 

2. I’d be so grateful if you could pass the information about this 

webinar to anyone in your circles who could really benefit. I can 

send you some material about it and how to register for free for you 

to pass along.  Is that something you’d be willing to do?   

 

One way this could look is you sending the information overtly to 

people in your email address list or database – again, with the 

intention to be of service.  And it would also help if you posted all 

about this in social media, too.  And it’s up to you, but if you’d be 

willing to make a few phone calls to invite specific people to this – 

again, people you think could really benefit – that would be great, 

too! 

 

The “window” that promotion will happen is from _____ to ____.  

So given the time frame, can you share with me if and when 

you think you’ll be able to actively spread the word? 
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Well, NAME, thank you in advance for signing up for this training 

and/or letting the people in your world know about it!  It’s really a 

labor of love, and I can’t wait for you to hear what I have in store! 

 

(Or end with whatever niceties feel appropriate).” 

 

Notes: 

 

 Obviously, if the person who is your friend or fan is not right, 

personally, to attend the Teleclass or Webinar (i.e. they’re not in 

your niche), then skip the personal invitation to them, but do 

still ask them to promote it for you. 

 

 You’ll notice that I recommend being very direct with your 

requests.  Rather than saying “it would be great if you would 

pass the information along,”  I’m suggesting you ask directly if 

it’s something they’d be willing to do, and by when.  (This gets 

1000% better compliance). 

 

 If you were doing a strategy session launch, instead, you’d 

explain that you’re offering “x” number of special such-and-such 

sessions valued at ______, and ask either: 

 

1. If they’d like to grab one, if they’re in your target 
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2. If they’d be willing to specifically think of 2-3 people in 

their world who could really benefit from a session like 

this, and make an introduction between the two of you.  

(Again, a very specific request) 

 


